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Eight Years of Real-World Validation
EPARTRADE has already built and operated a year-round digital destination at global industry scale.

75,000+
INDUSTRY PROFESSIONALS

37,000+
BUSINESSES

125+
COUNTRIES

12,000+
PRODUCTS, SERVICES  & CONTENT

Since 2018, EPARTRADE has connected the global racing industry’s 
buyers, suppliers, products, technology and information — 24/7/365.

Today, we are opening that established infrastructure to other industries
ready to accelerate their digital future.

https://www.epartrade.com/landing


A Proven Business Before the Expansion
EPARTRADE enters the Infrastructure growth phase with an established revenue base, paying customers and significant founder capital 
already invested.

The $1.5M raise is designed to accelerate an operating business — not fund a concept from zero.

TOTAL SUBSCRIPTION REVENUE

$3.85M+
2026E REVENUE

$685K
PAYING SUPPLIERS

600+

$1.6M+
FOUNDER CAPITAL INVESTED

CEO-funded development and growth.
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SERIOUS INFRASTRUCTURE PROSPECTS

Active pipeline before dedicated growth capital.
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Then We Realized

What We Built for Racing
Isn’t Just for Racing.
The same fragmentation exists across thousands
of specialized B2B industries.

RACING AVIATION MARINE SPORTS MANUFACTURING ENERGY TRANSPORT

We don’t need to build another EPARTRADE. We can license the infrastructure behind it.

Something Bigger.

ONE PROVEN OPERATING MODEL
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Industries Operate Every Day.

Traditional B2B industry engagement is still fragmented across disconnected channels.

Business doesn't happen a few days a year.
It happens every day, everywhere.

EPARTRADE brought it together: one year-round destination connecting an entire industry.

Their Infrastructure Doesn’t.

Trade shows
A few days a year

Websites
Information

directories
Static listings

Email
Communication

Publications
Quarterly

associations
Membership
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More Than a Platform.

Technology, content, commerce and communication working together to create continuous industry engagement — 365 days a year.

EPARTRADE
ONE YEAR-ROUND 

DESTINATION

BUSINESS NETWORK
Suppliers · Buyers 

PRODUCTS & SERVICES
Discovery · Search · Launches

CONTENT & MEDIA
News · Video · Technical

EDUCATION
Live webinars · Sessions

INTELLIGENCE
Data · Analytics · AI-enhanced

CONNECTIONS
Messaging · RFPs · Inquiries

OPPORTUNITIES
Jobs · Careers · Offers

MONETIZATION
Subscriptions · Ads · Sponsorship

A Complete Industry Operating Model.



07

Introducing 

This is not software. This is digital infrastructure — a proven operating model for building year-round industry platforms.

We license the infrastructure behind EPARTRADE to organizations that already serve and influence entire industries.

THEIR BRAND.   THEIR INDUSTRY.   THEIR COMMUNITY.   THEIR REVENUE.
OUR INFRASTRUCTURE.

Customized  •  Branded  •  Deployed  •  Supported  •  ~30 Days

EPARTRADE Infrastructure
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Eight Years of Development. A compelling alternative to building 
an industry platform from scratch.

Why spend years rebuilding what already exists?

Deployable in ~30 Days.
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Vibe Coding Is a Tool.

AI is making software faster and easier to build. But building software is only the beginning. 

AI changes how software is built. It doesn’t eliminate the need for proven infrastructure.

Infrastructure Is a Commitment.
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Each new platform creates immediate first-year revenue and a recurring annual licensing base.

*Assumes all platforms are newly installed during the period; excludes additional services or revenue opportunities.

Enterprise Licensing.
Recurring Revenue.



Our Customers Get a Revenue Engine, Too.
The economics work on both sides of the model — creating a compelling ROI case for industry partners.

The more successful our partners become,

the more valuable — and sticky — the infrastructure becomes.

Partners control their own commercial strategy; subscription revenue shown is illustrative and not a forecast.
11
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One Core Infrastructure. Multiple Industries.
A repeatable model designed to scale across specialized B2B markets.
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A VERY Large, fragmented market.
Trade shows are only one entry point into a much broader universe of industry organizations.
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Eight Years Ahead of Day One.
The moat is not simply the code — it is the operating knowledge, orchestration, and B2B expertise behind the platform.

A competitor can build software. Replicating eight years of real-world operating experience —
and the infrastructure supporting every deployed platform — is considerably harder.
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The Platform Is Built. The Capital Is for Scale.
$1,500,000 growth round to accelerate commercialization of EPARTRADE Infrastructure.



$1.5M to Accelerate a New Revenue Engine
A base-case model showing how Infrastructure licensing can materially change EPARTRADE's revenue profile.

Illustrative management planning case — not guidance. 



50 Platforms Is the Beginning — Not the Destination.
At the current licensing model, a relatively small number of industry platforms can create a substantial recurring-revenue business.

500 platforms would represent $57M in recurring annual licensing revenue — 
before installation fees, EPARTRADE's core business, or additional revenue opportunities.

The U.S. market alone includes thousands of B2B exhibitions, associations and industry organizations. The long-term opportunity extends internationally. 17



BUSINESS PLAN 
2026 — 2031
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Every Industry Will Have a Digital Platform.

The Question Is: Who Will Own It?
EPARTRADE has built the infrastructure to power them.

$1.5 Million Growth Round
Francisque Savinien - Founder & CEO

+1 949 697 7024 | Francisque@epartrade.com
epartrade.com | epartrade-infrastructure.com

mailto:Francisque@epartrade.com
https://www.epartrade.com/landing
https://epartrade-infrastructure.com/
https://epartrade-infrastructure.com/
https://epartrade-infrastructure.com/
https://www.epartrade.com/about-us
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